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In the 1990s, the arrival of several 

high-tech operations that created vi-
sual effects for þlms, television and 
multi-media amusement rides fueled 
speculation that the Berkshires could 
become a center for this branch of the 
þlm and entertainment industry.

However, with the departure of 
many of the larger special-effects op-
erations in the years that followed, the 
hope that this region could become a 
Hollywood on the Housatonic did not 
pan out to the degree that economic 
optimists had envisioned.

Nevertheless, that chapter of 
Berkshire history has continued to 
shape the regionõs economy in more 
subtle ways.

In addition to the continuing pres-
ence of the North Adams effects þrm 
of Kleiser-Walczak Studios, these 
earlier projects had brought in numer-
ous specialists in animation, visual 
effects, computer graphics and other 
þelds as permanent or temporary staff. 
Some of these people have remained 
or returned to the Berkshires. They 
have either adapted their skills and 
applied them in other regional indus-
tries or þgured out ways to continue 
in their professions in entertainment 
as freelancers or by starting small 
entrepreneurial ventures here. 

One example of this is the experi-
ence of Robert and Jenny OõHaver, 
two California natives who moved 
from the Los Angeles area to Great 
Barrington in 2004.

They had previously worked 
temporarily in the Berkshires on 
entertainment projects in the 1990s. 
After returning to Los Angeles, the 
couple said they became increasingly 
restless there and began looking for 
possible places to move to. Their 
desire to leave Los Angeles intensi-
þed with the birth of their son, Ian, 
þve years ago.

òWe considered a lot of places,ó 
said Robert OõHaver. òEventually 
we realized that we kept comparing 
every place we thought of to Berkshire 
County. So we said, ôWhy donõt we 
just move back to the Berkshires?õ and 
we started making our plans.ó

In deciding to relocate to the other 
side of the continent from Los Ange-
les, the couple also had to þgure out 
a way to earn a living here.

Robert started a new business in 
computer services and education, 

OõHaver + Company ð Educational 
and Technical Consulting.

Jenny, meanwhile, transferred her 
existing Los Angeles-based business 
as a casting agent for þlms and media 
productions, which is called OõHaver 
+ Company ð Casting and Creative 
Services. She also works to develop 
projects for þlm and television.

Robert is also a co-owner of his 
wifeõs business, handling the techni-
cal aspects.

The training, consulting and tech-
nical services offered by Robert are 
not geographically limited, because 
there is a demand for them anywhere 
individuals and businesses use com-
puters.

By contrast, on the surface it would 
seem that Jennyõs business of audi-
tioning and recommending actors for 
þlms, commercials and TV shows 
would have to be based in a major 
media center such as Los Angeles 
or New York.

However, she said that by incor-
porating new technology it is now 
possible to run her business seam-
lessly from the hills of western Mas-
sachusetts.

òIt works out well,ó Jenny said. 
òBut it would not have been possible 
until recently. I can do it now because 

of new technology. Also having a 
husband who knows how to work 
with this technology is the other 
major reason I can run the business 
from here.ó

Demystifying technology
Robert worked in the entertain-

ment business for 20 years in feature 
þlms, television and multimedia at-
tractions as a visual-effects producer 
and supervisor. When he was in the 
Berkshires previously, he worked on 
the þlm òStargateó and on the ride at 
the Luxor resort in Las Vegas, among 
other projects.

He said he became involved in 
computer technology indirectly.

òI started out as a project man-
ager,ó he said. òPart of my job was 
to translate what was needed between 
the creative people and the technical 
staff. So I learned about computers 
and technology through that.ó

In 1994 he co-founded Visualfx.
com, a website for visual effects 
producers. In 1999 that company 
was sold to Creative Planet and he 
joined their staff as a web publisher 
and marketing executive.

When he moved to the Berkshires, 
he established OõHaver + Company 
(528-6386 or  www.ohaverco.com). 

The venture is primarily oriented 
to this region, providing computer 
consulting and educational services 
to businesses and individuals. Spe-
ciþc services include basic computer 
operations, website development, 
databases and networking. He also 
established a web-hosting service, 
providing an online home for web 
sites.

While he provides a wide range of 
services, Robert said his emphasis is 
on helping businesses, organizations 
and individuals use emerging technol-
ogy to communicate and interact more 
directly and effectively.

One of his basic goals is to demys-
tify technology, and make the tools 
available understandable and acces-
sible to everyone.

He has also developed a niche 
of teaching computer technology. 
This includes scheduled classroom 
courses, as well as individual lessons 
and training on-site or at his ofþce by 
appointment.

òThat aspect just happened as an 
outgrowth of my other work,ó he said. 
òI started giving lessons on a limited 
basis, and it caught on. As more people 
wanted to take lessons, it became a 
larger part of my business.ó
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